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The Southern Africa Stainless Steel Development Association (Sassda) has released data from an intensive two-
year research project, providing insight into growth opportunities in new export markets as well as import
substitution within the South African market. The research was conducted in association with the Steel and
Engineering Industries Federation of Southern Africa (Seifsa).

Historically, the only data available to the industry was primary product
import and export figures. This research now makes it possible to delve
into all areas, including finished products such as catalytic convertors
within the automotive industry – which make up 28% of total South African
consumption – and tank containers manufactured for the food and
chemical industries, for example.

According to John Tarboton, Executive Director at Sassda, only finished
products that were 100% stainless steel were included in previous
analyses, unlike primary stainless steel products. This was because the
World Customs Organisation’s (WCO) Harmonised System (HS) codes
do not necessarily specify what the finished product is made from.

“However, we know for example that approximately 3% of the total
pressure vessels manufactured are stainless steel pressure vessels and
that percentage can now be applied to the total pressure vessels exported or imported. This means imports of
fabricated products, industrial equipment and components into South Africa can now be categorised in a manner
that makes it possible to identify the input materials into the final product,” he says.

Similarly, South African exports of any finished stainless steel products are not identified in a manner that captures
their stainless steel content, offering no identification of the value or volume of these exports leaving the country.

“Another area of uncertainty in the statistics, from our point of view, is that a significant portion of trade is measured
as ‘units’ and not as kilograms, which makes the estimate of stainless steel content almost impossible in many
cases,” Tarboton says.

“It is well-known that global trade is sometimes categorised illegally when imported, in order to attract only the lowest
rate of duty, which further exacerbates the situation. For example, within the engineering industry there is a large
component of ‘strategic import plant’ which is allowed into the country duty free as ‘staged consignments’, which do
not allow for any measurement of the input materials into the equipment.”

For these reasons, Sassda embarked on its research to try and get a better understanding of both the import and
export trade. The Association reviewed 10 years of available customs data, assigning an estimate of the stainless
steel content in each applicable HS code. “While it is clear that there is uncertainty in this estimate, it does give
approximate comparisons in this previously unreported area of the industry, and will allow the monitoring of these
specific codes to determine where imports and exports are growing or declining,” Tarboton adds.

Sassda will be implementing a strategic needs analysis to identify potential import replacement opportunities locally.
It intends to identify between two to three large volume products of the approximately 74 000 tonnes of finished
products currently being imported into South Africa.

“We would look to increase the export market by identifying products that are currently being exported, meaning that
our local production is competitive. Then we would look at countries that are importing that product, but that are not

1/2

http://crown.co.za/featured/3241-sassda-research-offers-insight-into-market-opportunities


importing from South Africa and see if those countries are potential new markets for exports. On the other hand, we
are looking at substituting imports into South Africa, in finished products that could either be manufactured
competitively by our current members or are possible opportunities for new entrants into the market,” Tarboton
concludes.
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